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So, here we are, Halloween is done, Daylight Savings
is @ memory and its time to get ready for Christmas
decorations in the stores and Christmas songs everywhere.
Are you ready for this next part of the year? Will it be
different from past years? It looks like we will all be trying to
figure out how to approach it all this year.

From a real estate perspective, as we have mentioned in
several newsletters recently, it has been surprisingly busy
the last 5 months. Things usually slow down in the winter
months with fewer new listings and buyers. The Christmas
season and the weather are major factors in this. What will
we see this year?

If you are a buyer, stay engaged with your RE/MAX agent.
Discuss the whole process from financing to insurance to
style options and more. Be prepared for when you get a
deal on paper. What steps will you need to take? Should
you get legal advice? There are many moving parts to
buying a home. Rely on your RE/MAX agent to help you get
prepared.

For sellers, this may be a good time to begin the planning
for listing and selling in 2021. Your RE/MAX agent can
provide tips and hints to help reduce your stress. If you are
thinking of doing some repairs or renos they can also give
you good advice on what is worthwhile and what is not.
Planning and preparation can go a long way to making the
process of selling less stressful!
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As we head into the cooler months, lets reflect on what
happened in October. More startling numbers:

* Total sales of all units rose 84% over October of last year.
This is a similar rise to last month. * Average house prices
for the month rose significantly but this was more a result
of more high-priced homes selling than the price of an
“average” home selling. YTD, prices are up 12% on average
and 10% with median home pricing. * New Listings are

up by 8% over last October. With sales up so much, such

a small increase in listings means it is not surprising prices
are rising. * Days-on-Market have dropped to 59 from 69
at this point last year. * Sales of homes over $700K are up
significantly over last year with fewer homes under $500
even available for sale.

The market continues to move at a brisk pace. We certainly
do “live in interesting times!”.

We'll finish this month’s Newsletter with a few questions.
Do you have your winter tires on yet? Washer fluid full?
Snow brush and scraper in the vehicle? Do you see where
we are going with this? It's good to be prepared. Life, like
real estate is best tackled when you are well prepared.
Happy November!

- PETER KIRK Owner / Managing Broker
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250.299.8899

Louise Fuller
250.258.9546

Vanessa Graham
250.300.9099

Gino Dal Ponte
250.317.2707

Paul Cluff
250.869.2888



Al e
A OMREB gri;g_ﬁE:RSQOQO SUMMARY

ﬂ;\\“

a 40\ iy

CENTRAL NORTH SHUSWARP f
OKANAGAN OKANAGAN REVELSTOKE
e 354 143 60

* 11456% + 83.3% & 20.0%

$728.300 $525,300 $474,100
+ 9.4% T 9.2% * 7.9%

a0 62 61
DaystoSell o J3s% & -265% & -349%

666 293 139
§ -36.8% § -31.2% W -35.7%

Benchmark Price*

Inventory

Sales

Benchmark Price* $492,800 $368,900 $369,700

Days to Sell

Inventory

CONDO/

APARTMENT

4 N A48

CENTRAL NORTH SHUSWAP /
OKANAGAN OKANAGAN REVELSTOKE

136 35 19
+ 156.6% + 16.7% * 216.7%

+ 52% * 21% * 2.4%

74 65 132 -
$ -224% § -22.4% + 941%
261 101 34

¥ -209% ¥ -12.9% $ -10.5%

[ o0
CENTRAL NORTH SHUSWAP /
OKANAGAN OKANAGAN REVELSTOKE

165 24 4
Sales 4+ 587% 4 500% & -20.0%

$394,500 $248 900 $352,500
+ 8.4% + 8.1% + 5.5%

Benchmark Price*

63 93 106
$ -157% + 358% $ -211%
571 82 43

4+ 0.4% + 155% + 2.4%

*The Benchmark Price is o better representation of value compared to the average or medium price, s it represents o
dwelling with “typical attributes” to those traded in the orea. Averages can be misleading due to atypical transactions.
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Statistics

**Percentoge indicate change from the same period lust year
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